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The term ‘rural property markets’ covers arguable
the broadest of real estate classification. It
encompasses everything from grazing to cultivation
to horticulture, and a range of speciality producers
as well.
This month, a selection of our rural teams deliver
their assessment on how markets have travelled to
date in the rural sector during 2021.

Mildura-Sunraysia
Reaching the halfway mark of 2021, we are seeing
some mixed messages in the local rural property
market.
The dryland and grazing sectors appear to still
be characterised by strong confidence levels,
attributed to a good season in 2020 and favourable
commodity price outlook. Of concern however is a
very dry autumn with most cereal growers sowing
dry but no germination rains as yet.
In the horticultural sector, citrus growers appear
confident about how 2021 is unfolding, however
the almond industry has been impacted by
reduced global prices and table grape growers
have just wrapped up a difficult harvest, which is
expected to reduce confidence levels and buyer
activity.
The table grape and to a lesser extent the wine
grape industry are the industries that appear to
have been most impacted by trade tensions with
China. Prices for red wine grapes were lower as a
result, but not drastically so for warm climate fruit.
The final outcome from the table grape harvest
is still emerging, however it appears that many
sales to China were at lower prices than previous
years and there were also disruptions to export
shipments. A shortage of labour led to much

The dryland and grazing sectors appear to still be characterised
by strong confidence levels, attributed to a good season in 2020
and favourable commodity price outlook.
higher harvest costs and in some cases, fruit was
left unharvested.
We are not aware of any significant recently settled
sales of table grape vineyards to test grower
resilience. A pending sale of a large table grape
vineyard near Robinvale shows no contraction in
previous value levels.
There have, however, been two significant citrus
orchard sales in the first half of 2021, one near
Mildura and one in the Riverland region of South
Australia. Our analysis of these sales suggest that
values have held up on previous levels. Of note
is the fact that the buyers of both orchards are
existing, large industry participants, involved in
growing, packing and marketing citrus fruit. These
buyers are understood to want to maintain or
build their existing markets and see owning a large
production base as providing security for this.
There is no obvious decline in buyer sentiment
locally in regard to dryland cropping or the pastoral
grazing sector with value levels appearing to
remain firm or higher than previous levels.
The Millewa dryland farming area west of Mildura
saw strong sales activity this time last year
however has remained relatively static since
which may be due to the dry end to the 2020
year and lack of any substantial rainfall in 2021
(up until 23 May). Conversely, the Mallee region,
which spreads from Swan Hill to Murrayville, has
recorded strong sales activity in recent months
pushing value levels up to 20 per cent higher than
levels of late 2019 and early 2020. The demand
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appears to be from down south operators who
appear to be unwilling to pay the levels they are
seeing in the Wimmera region and hence are
pushing north for cheap land, however it appears
the locals are fighting to keep other hands
off their patch resulting in good competition
culminating in values surging. Recent sales in the
Ouyen and Murrayville regions have certainly set
new benchmarks for these areas.
The pastoral sector too has not been left behind
with some good sales noted in the Broken Hill
and Ivanhoe districts which again have surpassed
previous levels for each of these districts.
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Overview

It would appear that these buyers are looking
ahead to what their market fundamentals will be
like in one, two or three years’ time and not just
the next three to six months. A combination of
improved seasons, good commodity prices and low
interest rates equates to opportunity.
Shane Noonan / Graeme Whyte
Directors

Toowoomba
Roughly halfway through the year and a growing
consensus appears to be emerging that the
continued strong market conditions will remain in
play for the next 12 months.
Recent data from meat analysts highlights growing
global beef prices, particularly in other key export
nations including Brazil and Argentina. This factor,
driven by the global protein deficit, appears to
suggest any correction of livestock prices would be
relatively mild. Similarly, the likelihood of interest
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who have left for education or urban life in Perth
or other industries are being coaxed back to assist
with operations during this time.
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Staff shortages have not impacted the desire
for the medium-to-large local and regional
family operations in these districts to expand. A
significant amount of properties that have made
it to market have been sold by tender with nearby
or adjacent operators ensuring the tender process
is highly competitive. These adjacent operators
are typically able to submit the highest price
due to locational efficiencies and economies of
scale which out of area or smaller operators can’t
compete with.

rate rises appears to remain a medium- to longterm issue. These factors in turn would appear
to support the current strength of the property
market in the second half of the year. Locally we
are continuing to see strong if not record property
prices in many areas. The feeling of confidence
from those with balance sheet positions allowing
them to be active in the market and those who are
already in the market benefiting from improved
equity positions, would appear to outweigh any
despair associated with the inability, for some, to
enter the market due to the current price point of
rural land in many localities.
Notable sales under contract include:
◗ Pokalong, Roma, Queensland: $2.55 million
for 423 hectares of well improved buffel grazing
country associated with heavy Brigalow, Belah,
Bottle Tree, Wilga, Poplar Box soils to loamy
creek flats; and

Source: raywhiteruralqld.com.au

◗ Glencolvin-Bonadea, Liston, New South
Wales: $6.75 million for 2,128 hectares of mostly
undulating to steep granite country with some
infrastructure renewal necessary in an 800
millimetre plus rainfall belt.
Bart Bowen
Director

Wheatbelt and Mid-West
It’s been a positive start to the season in 2021 with
many wheatbelt and mid-west regions having a wet
season up to May. Operators are currently seeding
with many of our clients working through the nights
as certain localities deal with staff shortages as
a result of travel restrictions. Siblings or children
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Glencolvin-Bonadea, Liston

There was positive price movement in the
wheatbelt and mid-west areas throughout 2019
and 2020 with tightly held areas of limited supply
achieving significant increases. In some areas,
properties are achieving prices previously unseen
in these areas. One property even sold the same
day it was put to market.
One sale of note is Pietro Farms in Kalannie which
recently sold by tender and achieved a price of
$4.84 million for 3,006 arable hectares with
structural improvements estimated at $400,000.
This is analysed out at $1,477 per arable hectare
excluding buildings. This was achieved in an area
where arable land values have recently ranged
from $700 to $1,100 per arable hectare excluding
buildings.
Operators throughout the wheatbelt and mid-west
regions have a very positive outlook for 2021 and

There was positive price movement in the wheatbelt and mid-west
areas throughout 2019 and 2020 with tightly held areas of limited
supply achieving significant increases.
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Rain incoming
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beyond which is reflected in the prices currently
being achieved for arable land in these regions.
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Luke Russell
Valuer

4

Local expertise.
National strength.
Trusted solutions.
Herron Todd White is Australia’s
leading independent property
valuation and advisory group. For
more than 50 years, we’ve helped our
customers make the most of their
property assets by providing sound
valuations and insightful analytical
advice.
With offices in every capital city,
most regional centres and right
across rural Australia, we are where
you are. Our valuers work in the
property market every day, providing
professional services for all classes
of property including commercial,
industrial, retail, rural and residential.
Herron Todd White is Australian
owned and operated. With directors
who are owners in the business,
our team has a personal stake in
providing you with the best service
possible.
Liability limited by a scheme
approved under Professional
Standards Legislation.
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