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A primary method for overcoming the anxiety of uncertainty is to source reliable information. Gathering the facts from experts in their field, studying 
their analysis and understanding the outcomes allows us to draw our own fully informed conclusions. This approach can be applied across most spheres of 
interest, but it is particularly prudent when it comes to property market analysis, especially in the current climate.

Many people have concerns about the coming months and years as we grapple with the financial fallout from the pandemic, but I’ve taken heart in 
research delivered by trusted industry sources, and our own experts. Here we are, some 18 months into the pandemic and there’s cause for optimism 
about our nation’s property sector. Analysis by our valuers aligns closely with several other sources. They suggest, for example, that the impact of the 
current Delta outbreaks on house prices has been minimal, with any softening unlikely to affect long term growth trends.

These conclusions are well-founded with economists noting double-digit price gains across 2021 – some markets are even predicted to see an upswing 
of 20-plus per cent for the year. And while it’s expected capital gains will moderate to some degree in 2022, they’re still anticipated to remain above the 
annual long-term average.

While we clearly operate in uncertain times this collation of information is cementing my positive long-term outlook for Australian real estate. It’s an asset 
class of resilience and opportunity.

This month’s Month In Review also delivers readers the best possible market information.

In this edition, our rural teams deliver another exceptional market wrap this month, including details on significant recent sales. 

In addition, they’ve discussed some of the innovated methods being adopted in primary production. It certainly shows rural 
operators are among the country’s most pioneering producers when it comes to efficiency and output maximisation.

Please enjoy this latest edition of Month In Review.

Gary Brinkworth

A primary method for overcoming the anxiety of uncertainty is to source reliable information.

A message from our CEO
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Overview
Australia’s rural industry is among the most 
innovative sectors our nation has to offer. Primary 
producers must constantly adapt and improve their 
practices to yield the best possible results.

This month, along with their usual market wrap, 
our specialists provide a rundown on where rural 
property is leading the way in innovation.

NSW North Coast
There are very strong market conditions currently 
in the New South Wales North Coast region which 
has been fueled in part by purchasers from capital 
city markets. The residential and rural residential 
markets are very buoyant and this has contributed 
to a firming in farming land values. Good quality 
macadamia orchards remain in strong demand 
despite the fall in the commodity price and 
anecdotally a general fall in the yields from the 
2021 harvest

Values for good quality mature red basalt soil 
plateau orchards exceed $100,000 per hectare. 
Sugar cane farms on the floodplains remain in 
demand for macadamia nut tree planting, although 
current strong world sugar prices of approximately 
US18.3 cents per pound have encouraged local 
sugar cane growers. A large avocado farm, for 
this area, has sold for an undisclosed price. The 
orchard comprises 75 hectares and is planted to 
approximately 14,000 avocado trees.

Paul O’Keeffe 
Valuer

Mildura
Confidence levels in the Mallee and Millewa 
cropping districts remain quite strong, with regular 
rainfall over the past four weeks creating a good 
start to the season.Agents are reporting strong 

levels of enquiry, and this is expected to maintain 
the strong value levels evident over the past two to 
three years. At the same time, we expect that the 
recent significant increase in values over this time 
will help shake a few properties onto the market 
over the next six to 12 months.

While seasons and commodity prices are the 
biggest driver of values, the stronger confidence 
is also a result of the introduction over the 
past 20 years of new varieties and continuous 
cropping programs, which are considered to 
reduce the likelihood of a crop failure. Growers 
appear to now have less reason to fear a complete 
crop failure than they were a generation ago.

There have been relatively few sales of 
horticultural properties in recent months, which 
we largely attribute to limited supply. There were 
a number of sales of table grape vineyards in the 
Robinvale district during the first half of 2021.All 
involved local family growers seeking to expand 
and all have shown firm values, in line with what 
was observed during 2020.However there are 
reports that returns in 2021 were lower for many 
growers and we expect this to slow expansion of 
the industry in the short term.

The 2021 National Vintage Report, prepared by 
Wine Australia, has highlighted the good growing 
conditions experienced over the past season, with 
a record national crush of 2.03 million tonnes, 
which is 17 per cent above the 10 year average 
of 1.74 million tonnes.South Australia remains 
the largest contributor, with 52 per cent of the 
national tonnage. 

The Murray Darling and Swan Hill regions 
produced slightly over 400,000 tonnes, which 
was the largest harvest for our region since 2014.
It appears that the increase in our area also 
came mostly from improved yields, rather than 
additional plantings. The average price per tonne 
received for red grapes declined by around 15 per 
cent, while prices for white varieties were more 
stable.The reduction in red grape prices is largely 
attributed to the introduction of tariffs by China 
and highlights the risks associated with having a 
high reliance on any one market.

Graeme Whyte
Directors

Darling Downs
The market dynamics in southern Queensland from 
a rural perspective remain relatively unchanged. 
Confidence appears to have remained high 
illustrated by the EYCI cracking the 1000 cent mark. 
This confidence is also reflected by strong rural 
property auction results, particularly including the 
sales of:

 ◗ Bexhill, Tambo which is reported as setting a 
new district record, selling for $1707 per hectare 
improved and reflecting circa $10,000 per adult 
equivalent;

 ◗ Kantara on the Jimbour Plain, reflecting $11,484 
per hectare improved for dryland cultivation; and 

 ◗ Marango at Bollon, reflecting $476 per hectare 
improved. 

Interestingly, another sign of the level of confidence 
in the market was that each of these sales was 

Agents are reporting strong levels of enquiry, and this is expected 
to maintain the strong value levels evident over the past two to 
three years. 
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assist farmers to operate additional property 
hundreds of kilometres from the home block, 
saving time and money and reducing labour inputs 
which otherwise could not have previously been 
possible. These types of technologies in my opinion 
could see the premium for proximity reduce over 
time. 

Bart Bowen 
Director 

Northern tablelands
The rural market in the Northern Tablelands 
continues to be red hot with continued high demand 
and sales, particularly from Walcha to Glen Innes. 
We are witnessing strong prices that continue to 
surprise many with a number of re-sales showing 
increases of approximately 15 to 20 per cent in the 
space of 12 to 18 months.

Culgoa at Deepwater (882 hectares) traded for 
$4.1 million in January 2019 (including a WAL) and 
re-sold for $5 million in March 2021 which reflected 
an 18 per cent increase with additional fencing 
completed since the 2019 purchase.

Burraki at Yarrowitch (1220.10 hectares) traded 
for $6.15 million in September 2017 and re-sold in 
December 2020 for $8.5 million, reflecting a 28 per 
cent increase over 39 months.

Fernleigh at Nowendoc (697.50 hectares) traded 
for $3.8 million in May 2018 and re-sold in January 
2021 for $5 million, reflecting a 25 per cent 
increase over 32 months.

We are aware of six rural properties currently either 
under contract or under offer in the Northern 
Tablelands that we are not yet able to report on.

Other notable high end sales in the Northern 
Tablelands include: the Dunvegan Aggregation at 
Dundee (1764.83 hectares) which sold at auction 

has become commonplace and certainly provides 
a financial saving, though will do little for the 
property market, however on a recent trip along 
the Jimbour Plain I witnessed two fully automated 
spray units working independently of human 
supervision. This type of technology which can be 
equipped with infrared reduces labour and allows 
offsite monitoring and has the potential to change 
the property market in the future.

Autonomous rig Source: Herron Todd White 

From a grazing perspective, the widespread use of 
monitoring systems across a property could further 

reported to have involved five or more active 
bidders and many more registered bidders.

While on the topic of recent auctions and as 
a useful segue to the conversation regarding 
innovation, it should also be noted that many 
of these recent auctions have been undertaken 
via online platforms. The success of adaptation 
to an online environment for these auctions is 
confirmation of the modern farmer’s willingness 
to get in, have a go, learn new skills and utilise 
available technology. 

To some degree, while on inspection it can be 
easy to overlook technology as something that 
is simply common. Herron Todd White’s property 
valuers could likely provide an exhaustive list of 
the technology they see day to day on inspections, 
whether it’s robotic dairies, GPS- guided machinery, 
water monitoring, automated rain gauges, 
monitored solar electric fence energisers, the list 
goes on.

The pertinent question though is which of these 
technologies will impact market trends and 
potentially affect property values in the future. 
From my perspective this question breaks the 
material impact of the technology into two 
categories: those technologies that simplistically 
provide a cost saving or a time saving; and those 
technologies which do both, the latter of which will 
likely have a material influence on the property 
market.

For instance, around the Darling Downs the use 
of spray rigs equipped with infrared technology 

The pertinent question though is which of these technologies  
will impact market trends and potentially affect property values  
in the future. 
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the Mareeba Dimbulah growing area after a few 
years of quiet market conditions with no higher 
value sales. The recent sale of a $4.5 million 
mixed avocado and citrus operation and a lychee 
operation currently under contract for $3.1 million 
in the Paddys Green locality is a good sign for 
the industry and consistent with strong market 
conditions in other horticultural areas throughout 
Queensland. Despite oversupply in avocado and 
lime markets and consequent falling fruit prices, 
these sales show the strength of crop diversity 
which has maintained good returns for growers.

 

Horticulture� Source:�Herron�Todd�White�

Danny Glasson
Director

Northern Territory
A recent research study undertaken by Herron 
Todd White (Northern Territory) Pty Ltd of the 
Northern Territory and Kimberley pastoral 
land market over the three years to mid 2021 
revealed that approximately 26 transactions 
occurred across the Northern Territory’s ten 
pastoral districts and one in the Kimberley over 
that period. The transactions included 31 actual 
pastoral leases. The research showed that on 
average, land values generally increased between 
30 and 40 per cent across the districts.

Pastoral sales occurred in nearly every district 

bedroom, two-bathroom residence with a good 
quality, large, modern steel framed machinery 
shed in good condition and a recently renovated 
set of cattle yards.This is a market leading sale for 
coastal grazing lands in far north Queensland.

Mena Vale Source: Herron Todd White 

Aquaculture
A large aquaculture facility near Mossman is under 
contract for an undisclosed sum estimated to be 
near $10 million.The farm comprises approximately 
47 ponded hectares and has been purchased by 
an established Australian aquaculture operator 
who plans to significantly upgrade the facility for 
barramundi production.

Aquaculture� Source:�Herron�Todd�White�

Horticulture
There has been a resurgence in horticulture in 

for $9.5 million in March 2021; Kingsgate Station at 
Red Range (5788.25 hectares) which sold in April 
2021 for $11.5 million (NB: sale price included some 
plant and machinery); Fairburn at Wollomombi 
(2065.40 hectares) which sold to a local land-
holder in March 2021 for $14.525 million; The 
Range at Wongwibinda (803.15 hectares) which 
sold in March 2021 for $8 million; and the Winston 
Park and Braeside Aggregation at Ben Lomond 
(approx.4106.52 hectares) which sold in Feb 2021 
for $49.98 million, reflecting an overall rate of 
$12,170 per hectare or $4,925 per acre.

Angus Ross 
Director

Far North Queensland
Grazing
A 139 hectare coastal grazing property has sold for 
$1.1 million near Tully. The sale analysed to around 
$10,000 per developed hectare ex-structures or 
$3,920 per adult equivalent. It comprised good 
quality Urochloa humidicola and setaria pastures 
with abundant permanent natural waters and fair 
quality structures and fencing. The sale showed a 
20 per cent increase from value levels pre-COVID.

The coastal grazing property known as Mena Vale is 
currently under contract for $4.5 million or around 
$13,000 per improved hectare and $7500 per adult 
equivalent on an improved basis. It is situated in the 
Mena Creek locality approximately 30 kilometres 
south-west of Innisfail and comprises an aggregation 
of four adjoining titles with a land area of 352.12 
hectares. An area of approximately 307 hectares 
has been developed for grazing with good quality 
renewed fencing. The property is very well-watered 
with natural water from Mena Creek and Stewarts 
Creek and also has the benefit of an irrigation 
licence of 36 megalitres. Structural improvements 
are substantial and comprise a modern, three-
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distort value levels. On a land fenced and watered 
basis, you are comparing apples with apples.

The 30 to 40 percent (average) increase in 
Northern Territory pastoral values since mid 2018 
follows a similar value shift over the previous 
three years (back to mid 2015) which now sees 
the value of Northern Territory pastoral land at 
unprecedented levels.

Frank Peacocke
Director

and there were examples of some sales breaking 
through a 40 per cent increase in relative values 
from three years ago and one or two others where 
better buying saw purchasers pick up land at a 
price showing a less than 20 per cent increase. 
13 of the sales were to buyers with existing other 
pastoral holdings in the Northern Territory and 
the balance 13 were to buyers from interstate or 
overseas. As far as who bought best (as in - the 
cheapest) or on the other hand, the worst, you 
could only say that it was spread fairly evenly 
between locals, interstate and overseas buyers. 
The cheapest buy went to a local, however there 
were also several adjoining owner sales where 
premiums were justifiably paid. Some overseas 
sales broke records and some were around market 
expectations at the time.

Herron Todd White’s analysis was on a land fenced 
and watered basis and excluded the added value 
of station buildings, yards and balance land 
(unimproved), all of which typically vary between 
properties (often significantly) and therefore can 

NT/Kimberley Pastoral Sales Map:Mid 2018 – Mid 2021 



Telephone 1300 880 489
admin@htw.com.au
htw.com.au

Local expertise. 
National strength. 
Trusted solutions.
Herron Todd White is Australia’s 

leading independent property 

valuation and advisory group. For 

more than 50 years, we’ve helped our 

customers make the most of their 

property assets by providing sound 

valuations and insightful analytical 

advice.

With offices in every capital city, 

most regional centres and right 

across rural Australia, we are where 

you are. Our valuers work in the 

property market every day, providing 

professional services for all classes 

of property including commercial, 

industrial, retail, rural and residential.

Herron Todd White is Australian 

owned and operated. With directors 

who are owners in the business, 

our team has a personal stake in 

providing you with the best service 

possible.

Liability limited by a scheme 

approved under Professional 

Standards Legislation. 

TALK TO YOUR LOCAL EXPERT

Commercial

NT Terry.roth@htw.com.au

SA Chris.Winter@htw.com.au

QLD Alistair.Weir@htw.com.au

ACT Scott.Russell@htw.com.au

VIC Jason.Stevens@htw.com.au

WA Matt.Tanner@htw.com.au

NSW Angeline.Mann@htw.com.au

TAS Andrew.Peck@htw.com.au

Residential

NT Will.johnson@htw.com.au

SA Jarrod.Harper@htw.com.au

QLD David.Notley@htw.com.au

ACT Angus.Howell@htw.com.au

VIC Perron.king@htw.com.au

WA Brendon.Ptolomey@htw.com.au

NSW Matt.Halse@htw.com.au

TAS Andrew.Peck@htw.com.au

Rural

NT Frank.Peacocke@htw.com.au

SA Angus.Shaw@htw.com.au

QLD Will.McLay@htw.com.au

ACT Scott.Fuller@htw.com.au

VIC Angus.Shaw@htw.com.au

WA David.Abel@htw.com.au

NSW Angus.Ross@htw.com.au

TAS Angus.Shaw@htw.com.au


